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H avaykn

e ‘E¢umvn umootnplén cuppwviwy PE PEYAAES
aAuoideg (assortment lists, ykapa eldwv) Baoel
TUTIOAOYLWV

e Evtatikn kataypadn Merchandising kat
Avtaywviopou

o Kataypadr mpowbnTIKWY EVEPYELWV

o Auvapko Sell out kat mapakohouBnon opadag
oleOnTkwv

o Quwrtoypadion onueiou

o  Meydho eUpog ehatoloyiou

o Owovoulki AUon e AEDN QVTATIOKPLON OF
Tiepintwon service

H AUon

e EVowpATWON TOU UNMOCUGCTAATOG
Merchandising Bdoel TurtoAoyLwy
KOTAOTNUATWY

e [ANPNC KaL AelToupyLkr KGAUPN TWV EVEPYELWV
MpowBnong, Tonobétnong Stand kat Sell out

e Ymootnpl&n Spopoloyilwy Kot EUXPNOTOG
TIPOYPOUUATIOUOG EMUOKEPEWV

e JUvdeon Ue TO reporting cUOTNUA TNG ETALPELQG

e Next day replacement e€omAlopoU kal KGAun
BAaPwv amod tn Regate (akopa Kot
UTIOLTLOTNTAC TwV Mobile xpnotwv)

Acite neplocotepa case studies: www.regate.gr

801-11-11880  [5q] info@regate.gr

JOHNSON & JOHNSON EAAAZ A.E.B.E.
Merchandising, Avtaywviopoc, Sell out, Promotion

Field Merchandising & Sell Out Activities
Case Study

H Regate untootnpilel tnv J&J ano to 2007 pe
1o Regate Effective o€ avaykeg mapayyeAlo-
Anyioag oto papuakeio, merchandising o€
mass markets kau sell-out oto kavaAL tng
ermuAektiknG. To Regate Effective BonBaelL otnv
€UKOAN ocuAAoyn Kal ypriyopn avaAuon tTwv
6edopévwv NG ayopag.

MeAdtng: Johnson & Johnson

KAadog: KahAuvtikd Eupeiag Alavoung, Mpoilovta
Owakng Xprong, Npoiovta Aoutwyv NwAnRcewv
(Yyeio & Opovrida)

16puon: 1975
ApLOud¢ nwAntwv: 90

Znueia nwAnong: Oappakesia, AAucibeg Super
Markets, moAukataotrpata, XovopEumopot

YAornownpévn Avon: Merchandising & Sell Out

Ta opéAn

e Anotunwon cupdwviwy, EKOAOG EAEYXOG Kall
S16pBbwon amd toug merchandisers pe iPADs

e [pnyopOTepPn aVTIOPAON O€ EVEPYELEC TOU
QVTaywviouoU

e Meiwon twv out-of-stock eldwv

e  JUVOAWKOTEpO reporting pe kUBoug Bl

e Aueon anoofeon tou cuothuatog Regate Effective
AOYW TNC EVOWHUATWONG TOU TPOTIOU Asttoupylag
TOU TUNUOTOG MWANCEWV Kal marketing

regate


http://www.regate.gr/

